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Fibre Channel storage area networking continues to grow, but a 
slowdown is inevitable 
A fortuitous mix of favorable market drivers and supportive industry trends helped spur the most recent wave of 
growth in the global market for Fibre Channel storage area network (FC SAN) equipment, according to a new IHS 
Markit report. Yet, demand for Fibre Channel storage is forecast to decelerate within five years as enterprises 
increasingly shift workloads to the cloud and to alternative storage technologies like Ethernet and InfiniBand.  

Worldwide revenue for FC SAN equipment reached $755 million in the first quarter this year, the latest period for 
which full figures are available, as shown by the chart below. And while revenue was flat for the period compared 
to the fourth quarter of 2018, first-quarter YoY growth between 2018 and 2019 was solid at 23%.  

These results and other findings can be found in my new report, Storage Area Network Equipment Market 
Tracker – Q1 2019. 

 

Exhibit 1  Global quarterly revenue for storage area network equipment 
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Within the FC SAN equipment market, FC switches generated $625 million during the first quarter, representing 
more than 80% of total industry revenue. FC host bus adapters (HBAs) accounted for the remainder of revenue at 
$130 million.  

In the sector for FC SAN equipment ports, shipments climbed 14% YoY in the first quarter of 2019. One-third of 
all SAN equipment port shipments during the first three months belonged to 32G ports, with 16G ports claiming 
the much-larger two-thirds share of shipments.  

That order will reverse by 2023 with 32G ports projected to claim nearly 90% share of shipments by then, 
relegating 16G ports—whose share of shipments has already started to decline—to less than 15%. 8G solutions 
are projected to exit the market by next year, 2020.  

Broadcom kept its crown as FC SAN equipment market leader in the first quarter with an indomitable 75% share 
of total industry revenue. Broadcom in 2016 acquired Brocade Communications, creating synergies from the 
merger that continue to work in the company’s favor to this day. In second place with 14% revenue share was 
Cisco, followed by Marvell in third place with 8% share. 

A steady market gives way to decline 
The FC SAN space is part of the larger storage area networking (SAN) market comprising specialized high-speed 
storage devices designed to handle large data transfers and bulk storage of digital data. Data is transferred within 
the storage network through various protocols, such as TCP/IP (over Ethernet), Fibre Channel (FC), iSCSI, and 
InfiniBand. Although storage area networks today are dominated by Ethernet-based devices, Fibre Channel 
technology has a proven track record and commands a loyal following. FC networks utilize FC switches, which 
connect storage devices to the SAN, and FC HBAs, which connect the switches to server computers.  

The FC SAN equipment market continues to do well for now, sustained by steady support from positive industry 
drivers, by vendors enhancing their fiber channel portfolios, and by the market’s support of advanced 
technologies.   

Among the forces favorable to the FC SAN market, a strong contributor is the growing volume of enterprise data, 
generated from companies conducting Big Data analytics and running systems enabled with artificial intelligence 
or machine learning in their day-to-day operations. In turn, the explosion of digital data is invigorating the market 
for efficient data storage infrastructure in enterprises.   

A second factor fueling FC SAN growth is the growing adoption of solid-state drives in storage arrays, with 
SANs leveraging the devices increasingly to speed up applications and improve performance without adding more 
servers and incurring cost.  

A third agent of growth is FC SAN support of advanced technologies like telemetry and the specification known 
as non-volatile memory express over Fibre Channel, or NVMe-o-FC. The support is enabling the FC SAN market 
to recover ground lost to alternative technologies like Ethernet and InfiniBand, as well as to rival mechanisms like 
direct-attach storage.  

Also helping to prop the market is FC expansion into new enterprise territories, such as Asia Pacific, which will 
partially offset declines in the mature regions.  

Last, the increased availability of 32G–or gigabit-per-second—port solutions, and the expected introduction this 
year of 64G, will help keep the FC market stable not only in the present but also in the years to come. 
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Although immediate and short-term prospects in the FC SAN space are healthy, the long-term picture is less 
promising because of continuing downward pressure from competing storage technologies. By 2023, a slowdown 
will be in place as enterprises move storage and other workloads to the cloud, impacting demand for FC storage 
and depressing market growth as a result. 

The Storage Area Network Equipment Market Tracker is part of the Cloud & Data Center category, under the 
Enterprise & IT research service. Contact us for more details or if you wish to become a subscriber. 

As always, I welcome your feedback. 
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