Global Systems Integrator Analysis

With 8.9% of all IT spend flowing
through Systems Integrators, the
Omdia GSI Analysis service

. d equips vendors with the tools they
Key Questions Answere need to expand their service-

specific strategies to meet the
Which GSls and regional Sls are driving the most significant market impact? demands of both the GSls they

How can vendors optimize their partnerships with GSls and regional SIs?
What is the forecast for market spend and growth across GSl and regional SI
channels?

How do GSls and regional Sls structure their organizations and go-to-market
strategies?

work with and ultimately their
enterprise customers.

What We Offer - Peter Bryant

Practice Lead
Ongoing stream of analysis highlighting GSl and Sl trends.
GSl organizational mapping — Priority vendors, industries and technologies
GSl and Sl opportunity sizing
Tracking of competitor GSI and S| program and partnership updates

GRS, G SPEAK WITH OUR EXPERTS

Global System Integrator
Analysis Service



https://omdia.tech.informa.com/contact-us

Global Systems Integrator Analysis .

Delivering actionable GSI insights .

Key Deliverables -esearch

Alliances in Action c

: i ) overage
Deep dives into marquee GSl and Ve”‘?'or alhances; e ) * Analysis of GSl and Sl go to market and products around cloud,
unlock the key market leaders and their best practices in

T i cybersecurity, infrastructure and business transformation
developing joint go to market and product solutions.

* Measuresinclude GSI and Sl performance, investment profile

Reports and practice expansion. -
@ In-depth analysis on leading GSI go-to-market approaches

including custom platforms, Agentic Al integration, co- Key Research Themes
selling processes, alliance strategies and vendor best ¢ Growth and transformation of the traditional BPO and -
practice. managed services model.

*  Shift from services first to platform first model

o Briefings * Integration of GSls into the cloud hyperscaler ecosystems,
" Regular custom market updates from expert analysts, including the expansion of cloud marketplace strategies.
including vendor-specific service program profiles, «  The role of Agentic Al in GSI led digital transformations
emerging Sl trends, and GSl-vendor alliance assessments. «  GSlinvestment into vendor training, certifications and partner
programs
@ Analyst Insights and Access «  Vendor best practices for services-specific partner incentives

Continuous expert market commentary and direct +  Continued growth of specialist Sls in wider market

analyst support for urgent inquiries.

DISCOVER LATEST INSIGHTS



https://www.canalys.com/insights/shifting-customer-behavior-and-stronger-partner-competition-drive-gsi-share-of-total-it-opportunity-below-9-

Omdia

by informa techtarget e--

Disclaimer

The Omdia research, data and information referenced herein (the “Omdia Materials”) are the copyrighted property
of TechTarget, Inc. and its subsidiaries or affiliates (together “Informa TechTarget”) or its third-party data providers
and represent data, research, opinions, or viewpoints published by Informa TechTarget, and are not
representations of fact.

The Omdia Materials reflect information and opinions from the original publication date and not from the date of
this document. The information and opinions expressed in the Omdia Materials are subject to change without
notice and Informa TechTarget does not have any duty or responsibility to update the Omdia Materials or this
publication as a result.

Omdia Materials are delivered on an “as-is” and “as-available” basis. No representation or warranty, express or
implied, is made as to the fairness, accuracy, completeness, or correctness of the information, opinions, and
conclusions contained in Omdia Materials.

To the maximum extent permitted by law, Informa TechTarget and its affiliates, officers, directors, employees,
agents, and third-party data providers disclaim any liability (including, without limitation, any liability arising from
fault or negligence) as to the accuracy or completeness or use of the Omdia Materials. Informa TechTarget will
not, under any circumstance whatsoever, be liable for any trading, investment, commercial, or other decisions
based on or made in reliance of the Omdia Materials.
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